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The Charitable Landscape

Despite market performance, charitable giving
remains strong
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The Charitable Landscape

Total charitable giving increased 4.4% in 2013 over
2012 — from $321 billion to $335 billion
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Who'’s Giving?

2013 Sources of Charitable Giving by percentage of total

$335.17 billion total

® Individuals (72%)

® Foundations (15%)

" Bequests (8%)
Corporations (5%)

5 Source: Giving USA Foundation, FIDELITY Charitable®
“Giving USA 2014: The Annual Report on Philanthropy for the Year 2013.” Make more of a difference




The Charitable Landscape

Donor-advised funds are a fraction of total giving, but

are growing:
2012 U.S. DAF contributions
4%

2012 U.S. charitable contributions
96%

Since 2007 the number of individual
donor-advised fund accounts has grown
almost 5% on an annual basis.?

Over the same time period, the assets held
in these accounts has grown more than
40% to over $45 billion.?

1 Estimated 2012 charitable contributions in the United States in totaled $316.23 billion. Of those contributions, donor-advised . o
6 funds accounted or 4.3 National Philanthropic Trust 2013 Donor-Advised Fund Report FI DELITY Cha rltable
2 National Philanthropic Trust 2013 Donor-Advised Fund Report Make more of a difference




Charitable Trends

Strategic giving
» More people are receiving guidance on charitable planning

« Donor-advised funds outnumber non-corporate private foundations more than 3:1*

Asset transition
« More private foundations are considering closing their doors?
« Many individuals are using both private foundations and donor-advised funds

Contributing non-cash assets

* In 2013, contributions of complex assets accounted for 17% of Fidelity Charitable
contributions, up from 11% in 2012.

« The number of wealthy donors contributing complex assets, often less affected by
economic downturn, has increased®

1 National Philanthropic Trust. 2013 Donor-Advised Fund Report
2 McAllister, Brian P and Timothy R. Yoder “Closing Up Shop: How to Successfully Shut Down a Private Foundation”, Journal of Accountancy, (July 2010). Fl D E LlTY Ch a rita b | e’
3 “Bank of America Charitable Gift Fund Enhancements Create Greater Access to Efficient and Flexible Donor-Advised Fund Capabilities”, Bank of k

America, (November 2009). Make more of a difference




Donor-Advised Fund Overview
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The Giving Account®

Make a tax deductible Contributions are invested Support your favorite
charitable contribution and may grow tax free charities at virtually any time

9 k FIDELITY Charitable’
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Who Benefits When Donating Complex Assets to a DAF?

Advisor

* May eliminate capital gains tax » Demonstrates high impact

» Generally entitled to fair
market value tax deduction*

* Provides immediate and
ongoing support to multiple

giving strategy to client, a
key differentiator

* Leverages experts in
charitable sector to facilitate
transaction

charities on his or her own
timetable with one transaction » Expands network of

10

charitable clients through
word-of-mouth referrals

1 Donors are generally entitled to a tax deduction of the full fair market value of the long-term appreciated complex
asset, not just the original cost basis like a private foundation.

* May potentially receive
bigger gift from donor

* Avoids cost and work
involved with diligence and
oversight requirements

» Stays focused on core
charitable mission
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Transferring Charitable Assets to a DAF

With a donor-advised fund:

» Provide both local and national support
« Accomplish separate philanthropic purposes
 Build a charitable legacy for future generations
« Support charities anonymously
Private - Opportunity to give in perpetuity
Foundations Complement - Potentially ease any divorce or inheritance issues

or Collapse
« Contribute the most tax-advantaged assets

« Keep your trusted advisor involved
« May enjoy lower costs

11 k FIDELITY Charitable’
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Charitable Investment Advisor Program Benefits

 Receive investment management for their Giving Account®
from you.

SOEB Sl . |\corporate investment management of charitable dollars
within their overall financial portfolio.

« Gain a more customized asset allocation, to match their
charitable giving time horizon and objectives.

* Integrate charitable giving into your clients’ overall financial plans.

_ * View your clients' Giving Account alongside their investment
For Advisors portfolios.!

 Leverage your investment expertise with the goal of increasing your
clients' charitable giving.

12 1 Applies if clients' personal assets are also held on Fidelity's brokerage platform. I l i FIDELITY Charitable®
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Building a Charitable Legacy

Your clients can name successors to their Giving Account to ensure their
charitable legacy continues to the next generation.

Individuals Charities Combination
Qe
g 'l O =0 [/
) A&— < =0 )
ail" T m anf

k FIDELITY Charitable’

Make more of a difference




Incorporating Charitable Giving

Into Your Practice
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Charitable Planning = Competitive Advantage

More than 95% of individuals with a net worth of $1 million or more
contribute to charities on an annual basis.*

Deepen client relationships

Differentiate yourself

Target affluent referrals

Deliver effective tax and estate planning solutions

Keep it simple

15 12012 Bank of America Study of High Net Worth Philanthropy, The Center on Philanthropy at Indiana University, 2012. I l i FIDELITY Charitable®
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2012 Advice & Giving Study

HNW individuals want advisors to be proactive

* 50% want their advisor to find greater tax deductions
*  29% would, when older, like help with estate planning

* 24% want to give more to charity

Biggest Benefits of Offering Charitable Planning Advice

72%
57%
35%
37%
Relationship builder Positions advisor as broad Leads to referrals Leads to a multigenerational
financial expert relationship

16 The Advice & Giving survey was conducted online by Market Probe on behalf of Fidelity Charitable between FIDELITY Charitable®
March 15 and March 29, 2012. Make more of a difference




Disclosures

The tax information provided is general and educational in nature, and should not be construed as legal or tax advice. Fidelity
Charitable does not provide legal or tax advice. Content provided relates to taxation at the federal level only. Charitable deductions
at the federal level are available only if you itemize deductions. Rules and regulations regarding tax deductions for charitable
giving vary at the state level, and laws of a specific state or laws relevant to a particular situation may affect the applicability,
accuracy, or completeness of the information provided. As a result, Fidelity Charitable cannot guarantee that such information is
accurate, complete, or timely. Tax laws and regulations are complex and subject to change, and changes in them may have a
material impact on pre- and/or after-tax results. Fidelity Charitable makes no warranties with regard to such information or results
obtained by its use. Fidelity Charitable disclaims any liability arising out of your use of, or any tax position taken in reliance on,
such information. Always consult an attorney or tax professional regarding your specific legal or tax situation.

Fidelity Charitable is the brand name for Fidelity® Charitable Gift Fund, an independent public charity with a donor-advised fund
program. Various Fidelity companies provide services to Fidelity Charitable. The Fidelity Charitable name and logo and Fidelity are
registered service marks of FMR LLC, used by Fidelity Charitable under license. Giving Account is a registered service mark of the
Trustees of Fidelity Charitable.
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